The Newspaper of the Industry 


Published Every Monday at Detroit by the 
SLOCUM PUBLISHING COMPANY, INCORPORATED 


5229 Cass Avenue 


New York—51 E. 42nd St. 
Murray Hill—6-0104 


Columbia 4245 


Washington—Chandler Bldg. 
4303 


Chicage—307 N. Michigan Ave. 
National Franklin 2508 


Entered as second-class matter Post Office, Detroit, under Act of Mar. 3, 1879 


Vol. 17, No. 2716 


ARAPHRASING Walter Pitkin’s 

book title into “Speed Begins 
at Forty” furnishes the inspiration 
for this midget column of mine. 
The germ of the idea came out of 
President Roosevelt’s recent ap- 
peal to the motorists of America 
to hold their road speed down to 
40 m.p.h., to conserve not only 
tires but make also for fewer 
traffic accidents. Is this being 
done? I’ve been asking. It is in 
Massachusetts, I’m told by Jim 
Sullivan of the Boston Globe, dean 
of American automobile editors, in 
Detroit last week, revisiting the 
scenes of his triumphs when there 
was a motor car industry. 


JIM TELLS me how Motor 
Registrar Frank Goodwin is slow- 
ing ’em down in the Bay State, and 
I’m repeating it in the hopes that 
the Goodwin idea will be taken up 
by other commonwealths. Legally, 
Goodwin hasn’t the authority to 
do as he is doing, but that hasn’t 
stopped him in insisting that 40 
is the limit he’ll stand for. A czar 
under his title, he has his men on 
the roads picking up those travel- 
ing above that speed. A reported 
violator loses his driver’s license 
for a week or even longer, depend- 
ing on the seriousness of the 
offense. While the suspension is 
on, that man’s car cannot be 
driven by anyone else—it’s been 
impounded, too. If some one else 
tries to drive it and is caught, 
punishment is meted out to him 
also. 

a * * 

THE SUNDAY before he came 
to Detroit, Jim and the daughter 
drove 30 miles to the beach, hold- 
ing the speed at 35 m.p.h._ AIl- 
though the road was crowded with 
motor traffic, only two cars passed 
them in the 30 miles, and even 
those two weren’t beating 40. 
Goodwin may be legally bluffing, 
but certain it is that he is accom- 
plishing results. 

* * * 

DUBBED SEVERAL years ago 
the “ambassador of international 
amity” by the Canadian Section 
of the Society of Automotive 
Engineers, I naturally attended 
that organization’s annual meet- 
ing at Windsor. That’s' my 
prerogative and I exercised it, 
there to rub elbows—and bend ’em, 
too—with Perennial Secretary 
Warren Hastings, editor of the 
Canadian Motorist, and some 350 
of the members, there to listen to 
the war engineering speech of Joe 
Geschelin. 

It was during the pre-banquet 
activities in Suite 506 at the Prince 
Edward that I heard the story that 
convinced me there is a little bit 
of good in even the worst of men, 
a sorta “honor among thieves.” 
It was told by Gus Gaskin, vice- 
president and general manager of 
Studebaker of Canada. 

* 


GASKIN had just returned from 
a trip to Vancouver, B. C. Up 
there his suitcase, containing his 
traveling wardrobe, his passport, 
etc. was stolen. Included among 
his losses was a leather photo 
frame, with pictures of his two 
young sons. Both are in active 
service in the Royal Canadian Air 
Force—bonny-looking lads in flying 
uniforms, cocky caps on _ their 
heads. No wonder the father prized 
those pictures so highly! 

Whoever stole the suitcase must 
have been sentimental, too, for just 
before Gaskin left for Windsor 
there came in the mail a bulky 
envelope containing not only the 
passport but the photographs, too. 
The leather frame the thief kept. 

—Chris Sinsabaugh 
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DIGEST EDITION 


Avutomotiva News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since AvromMotivs Nsws 
has broadened its editgrial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, AUTOMOTIVE 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, however, 
will carry news, illustrations, regular departments and adver- 
tising as heretofore. 


Curis SINSABAUGH, Editor Gerorcs M. Stocum, Publisher 


$4 Per Year, 15¢ Per Copy 


Liberalized Rationing Imminent 


40% of Populace Seen Eligible for New Cars Under Revised Rules; 
RFC-Aid Bill Advances; Fuel Rationing Starts May 15 in East; 
Used Tire Rationing Due; Truck Releases Still Bogged Down 


With OPA due to release liberalized ration- 
ing rules this week, it was learned at press 
time Thursday that about 40 percent of the 
driving public may be allowed to buy new 
cars under the liberalized regulations. Al- 
though there was no official confirmation, it is understood 
that anyone “directly or indirectly” connected with the 
war effort will be permitted to buy a new car if his 
present vehicle is a 1939 model or older and has been 
driven at least 40,000 miles. 

Moreover, it was reported that all cars selling for over 
$2,000 will probably be released from Pool B and placed 
on sale to eligible buyers. Convertible models also are 
expected to be taken out of the pool, since the Army has 
no use for such types. OPA announced that close to 
400,000 cars, instead of the 340,000 previously estimated, 
are now in Pool A. 

In addition to rewriting of Section 701 (Proof of 
Necessity), it is understood that OPA will issue a state- 
ment of policy to local rationing boards, thereby clearing 
up diverse ne * 


With each motorist to be allowed prob- 
ably 21% to five gallons per week, a 
Fuel Ration gasoline card rationing system will go 
Cards May 15 into effect May 15 in 17 Eastern Sea- 

board states, OPA Chief Leon Hender- 
son announced last week. It’s estimated that 10,000,000 
non-commercial motorists will be affected by the tem- 
porary stop-gap pending establishment of a “more 
elaborate coupon-rationing system” about July 1. 
Average consumption in 1941 was 55 gallons per month. 

Operators of trucks and other motor vehicles “easily 
recognized as commercial vehicles” will be allowed 
unrestricted purchases of gasoline. The number of 
gallons to be allowed each motorist will be announced 
shortly before May 15 and will be determined by the 
supply situation at that time. (Fuel deliveries to stations 
are now reduced by — 7 a year ago.) 


Liberalized 
Rationing 
Rules Due 


East to Get 


Authorizing the RFC, or a subsidiary, 

NADA’s RFC_ to buy or advance money on the 600,000 

Relief Bill new cars frozen in dealer hands, a bill 

Advances was approved Wednesday by the Senate 

Banking and Currency committee. The 

bill would authorize RFC to lend up to the cost price of 

an automobile at once. If car is held until July 1, 1943, 

RFC would have power to buy it at a price not exceeding 
that fixed by OPA for the locality. 
xk k 

Meanwhile, NADA advised the De- 

NADA Brands __ fense Supplies Corp., an RFC sub- 

Rationing a sidiary, that the DSC’s plan to buy 

‘Wretched Failure’ back dealer cars is unsatisfactory 

since it would cause “serious finan- 

cial losses to retailers.” The DSC plan, similar to the 

tire buy-back plan now in effect, would permit dealers 


News in Brief: 


chairman, complained last week 
that congressional criticism of 
dollar-a-year men was making 
it so difficult to obtain business 
experts to aid in converting 
industry to war work that it 
might become necessary to draft 
them. 

Senator Harry S. Truman, 
chairman of the Defense In- 
vestigating Committee, before 
which Nelson testified, promptly 
declared that he saw no reason 
why such business executives 
could not be drafted. 


New Ersatz Rubber 

WASHINGTON. — War _ Pro- 
duction Board is experimenting 
with a new kind of synthetic 
rubber, which officials say can 
be produced four times as 
cheaply as other substitutes and 
is as durable as the natural 
product. Tires made from the 
synthetic are being used on 
Washington taxicabs to deter- 
mine their durability. 


Draft Executives? 
WASHINGTON. — Donald M. 
Nelson, War Production Board 


Defeating the Purpose 
Of Conservation 


Government by rumor—especially as regards tires, 
cars and gasoline—threatens to defeat the basic purpose 
of the nation’s conservation program, i. e., the conserva- 
tion of the country’s transportation system. 

Weekly scare stories, emanating from Washington, 
serve only to disrupt motorists’ intentions to conserve 
rubber, cars and gasoline. The government is going to 
confiscate tires or cars, they hear and read. It’s hard 
for the average person to differentiate between trial 
balloons and fact; the result is he adopts a defeatist 
attitude, drives faster and farther, takes little care of 
his tires or car and, in general, does the opposite of 
what he should. 

Many persons blame newspapers and radio for 
recording the scares, trial balloons and publicity-seeking 
statements of public officials. Whether they’re dam- 
aging or not, the statements are news when emanating 
from supposedly responsible officials, and therefore must 
be recorded if newspapers and radio are to fulfill their 
obligations. 

Other persons believe responsible automotive asso- 
ciations—NADA, AMA, AAA, etc.—should be prepared 
and issue rebuttals to scare stories or phoney statements 
when in the public interests. 

But wouildn’t it be a lot easier—and more valuable— 
if responsible government officials would prevent the 
issuance of scares which defeat the very goal which 
these same government officials are endeavoring to 
attain? Is a Presidential decree necessary? 


to sell cars back to manufacturers at cost, plus 1 percent 
monthly carrying charge from Jan. 31, 1942. 

Declaring that the DSC plan had been approved by 
all makers except Ford and Chrysler, NADA asserted 
that the plan would greatly “discourage dealers over 
future prospects.” (Editor’s Note: The DSC plan, it is 
understood, was originally proposed in an effort by the 
RFC to avoid congressional action; sales executives of 
Studebaker, Packard, Nash, Ford, Hudson, Chrysler and 
General Motors have consistently taken the position that 
the best possible solution to the present problem is to 
enable dealers to sell their cars at a profit.) 

Since inception of the car freezing program, dealers 
have been ignored, NADA’s statement to DSC said. “The 
rationing plan devised by OPA has been a wretched 
failure. Meantime, dealers have held the bag. The 
inevitable result has been widespread suffering and 
bankruptcy among —s — concluded. 

While the Office of Defense Transpor- 

Only 3,600 tation asked ineligible operators to 
Civilian Trucks refrain from applying, it was learned 

Are Released last week that to date only 3,600 trucks 

have been released through rationing 
boards. Out of 50,000 applications, 11,200 trucks have 
been released but 7,600 of this total have been released 
direct on No. 32 Government Exemption Permit and did 
not go to civilian haulers. 

The 3,600 trucks released on P. D. 310 represent a 3!» 
to 50 ratio, while it was thought by ODT officials that 
releases to requests would be in the ratio of about 3 to 20. 

x * * 

With rationing of used tires expected 
Relief Urged soon, automobile dealers are urging that 
In Used Tire the government provide some relief for 
Rationing already heavily-burdened car merchants. 
It is understood that the proposed ration- 
ing will prevent switching of used tires on used cars; 
therefore dealers are being urged to equip their used 

vehicles with saleable used tires immediately. 
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Liberal Rationing Due 


Soon, Nugent Says 


PHILADELPHIA, — Liberalized 
new-car rationing rules will be 
issued by the Office of Price Ad- 
ministration within “a week or 10 
days,” Automobile Rationing Chief 
Rolf Nugent told a meeting of the 
Pennsylvania Automotive Assn. 
here Monday. 

“We must deliver the cars to the 
people who need them,’ Nugent 
told the convention. “We could 
lose this war by failure to get de- 
fense workers to their jobs. We 
need passenger cars to help do this 


Tire Rationing 
Violator Gets 


Prison Term 


INDIANAPOLIS.—Prison terms 
and fines were imposed last week 
on two officials of a Boonville 
(Ind.) automobile sales firm in the 


because ordinary 
will not suffice.” 


The Army probably will ask the 
freezing of more automobiles in 
what is known as “Pool A”—those 
currently available to eligible buy- 
ers, Nugent said. In addition, ap- 
proximately 136,000 automobiles are 
already frozen for use by the Army 
and Navy and possible distribution 
to defense workers after March 
22, 1943. 


Changes in eligibility require- 
ments, enabling more persons to 
buy cars, are contemplated, he 
indicated. 


Other speakers at the PAA ses- 
sion were Harry Sommers, presi- 
dent of NADA; Ray Chamberlain, 
NADA executive vice-president; J. 
E. Henry, president of Philadelphia 
dealers association; Rep. Chas. A. 
Halleck, member of House small- 
businessmen’s committee; James 
Dalton; Edward Payton; T. G. 
Reynolds, local rationing officer of 


transportation 


government’s_ first prosecution ; 

under the federal tire-rationing erence; Gas Widen, Peeiaeee: 
regulations, but one sentence later R. Cc Sones of hen ding; E. 7 
was suspended. Powell of Upper Darby: M. H. 

Judge Robert C. Baltzell sen-| Bury of Philadelphia. 
tenced Charles L. Hart, 54, presi- 
dent of the La Salle Motor Sales 
Corp., to 18 months in, the Terre 
Haute Federal prison and fined 
him $500. Russell W. Baker, 43, 
secretary-treasurer of the firm, was 
fined $250 and sentenced to a year 
and a day, but the prison sentence 
was suspended. 

B. Howard Caughran, district 
attorney, said that the evidence 
showed that the corporation re- 
ported only a part of its stock of 
tires and tubes, that a truckload 
of tires was hidden for a time at 
Hart’s home and later stored at 
a Boonville mill. 


Nugent to Talk 
To N. C. Dealers 


CHARLOTTE, N. C.—Bessie B. 
Phoenix, executive secretary of 
the North Carolina Automobile 
Dealers Assn., announces that Dr. 
Rolf Nugent, automobile rationing 
administrator, Office of Price Ad- 
ministration, will address North 
Carolina dealers at a meeting to 
be held at the Hotel Charlotte 
here May 8. He will be accom- 
panied by Ray Chamberlain, execu- 


Advertising 
Reps 


To further develop general adver- 
tising for newspapers and to resist 
unfair and unjustified attacks on 
legitimate advertising, committees 
from the New York and Chicago 
Newspaper Representatives Assn. 
have formed a national association 
to be known as the American Assn. 
of Newspaper Representatives. 


Campaign 
Employing the theme, “Consult 
Your Motor Life-Line Today,” 
Electric Auto-Lite Co. has launched 
an extensive take-care-of-your-car 
campaign in national magazines. 
Full page advertisements explain 
the importance of regular checkups 
of the ignition system, described 
as the life-line of the automobile. 
Motorists are urged to demand 
original factory parts, guarantee of 
“like-new” performance, and to buy 
these from their service man, car 
dealer, or one of the thousands of 
Auto-Lite service stations. 


tive vice-president of the National ° 
Automobile Dealers Assn. Service 
The meeting is being called by “If, instead of curtailing or 


canceling appropriations, adver- 
tisers put their advertising to the 
service of their country, they 
would be helping to make it 
possible to earn profits tomorrow 
in a free and _self-initiating 
economy,” it was asserted by 
Walter J. Weir, copy director of 
Lord & Thomas, in addressing 
the annual meeting in New York 
of the National Newspaper Pro- 
motion Assn. 


the North Carolina Automobile 
Dealers Assn., and the Charlotte 
Automobile Dealers Assn. is acting 
as host. Members of the state and 
local rationing boards will be in- 
vited to attend. 


Longworth Succeeds 


Seanlon at CATA 
HARTFORD, Conn.—Connecticut 
Automotive Trades Assn. has ac- 





















cepted the resignation of President 
James J. Scanlon and_ elected 
Samuel A. Longworth, first vice- 
president, as president for the bal- 
ance of the unfilled term. 
Scanlon has taken a _ position 
with the New Departure Mfg. Co., 
Meriden. Longworth is president 
of Longworth-Carlson Co. (Ford). 


Today’s 
Thought 


PHILADELPHIA, — Through 
the instigation of the Philadel- 
phia Automobile Trade Assn., a 
joint meeting between the chair- 
men of the 85 car rationing 
boards and the dealer body of 
Philadelphia was held last week. 

“The results of this meeting 
were exceedingly satisfactory,” 
according to J. E. Henry, presi- 
dent of PATA, “By going 
through a question-and-answer 
period with Edward W. Wells, 
chief of the rationing boards, 
many misunderstandings were 
straightened out between deal- 
ers and the board chairmen. 
Also there was developed a 
spirit of goodwill and a coopera- 
tiveness which could not have 
been accomplished in any other 
manner.” 


Shift 

Darrell C. Roberts, formerly as- 
sistant advertising manager, Chrys- 
ler Sales Corp. and recently adver- 
tising manager of Willys-Overland, 
Inc., has joined the Willard G. 
Myers Advertising agency, Phila- 
delphia. 


Unarmed 


How the “unarmed forces of 
America’”—those millions of Ameri- 
cans who serve at home—can, by 
regulating their lives and homes to 
wartime stringency, do even more 
to speed victory, is the core idea 
of a new advertising program 
sponsored by Stewart - Warner 
Corp., according to C. W. Grange, 
Alemite division advertising man- 
ager. 

Practical, down-to-earth meth- 
ods of conservation, economy and 
procedure applicable to every-day 
living are embodied in each of the 
advertisements of the campaign. 


O’Neill Elected Head 


Of K.C. Dealers 


KANSAS CITY.—N. S. O'Neill 
has been elected president of the 
Kansas City Motor Car Dealers 
Assn. He succeeds Harry F. Rice. 
Kenneth V. Bostian was’ named 
vice-president. 








‘Greater 


Love... 


Although facing ruin through 
governmental ukase, automobile 
dealers continue to place their 
country above all else, as evi- 
denced by their current activi- 
ties in forming two regiments 
of maintenance men for service 
overseas. 

Not only are dealers con- 
tributing time and effort in 
recruiting the 7,500 officers and 
men, under auspices of the Na- 
tional Automobile Dealers Assn., 
but they also are digging down 
deeply into their pocketbooks to 
finance formation of the six 
battalions for the Army. The 
$1,000 Detroit dealers and their 
association will spend in the 
campaign is considered typical 
of other areas. 

Moreover, in many instances, 
dealers are giving up their own 
veteran mechanics, thereby add- 
ing to the sacrifice. Most of the 
maintenance recruits, however, 
- among those men already in 
1-A. 


Packard Elects 
Christopher 
To Presidency 


DETROIT.—George T. Chris- 
topher, vice-president in charge of 
manufacturing, Wednesday was 
elected president and general man- 
ager of the Packard Motor Car Co. 


He is 53. 


Christopher succeeds M. M. Gil- 
man, recently resigned because of 
ill health dating from a January 
automobile accident. The board of 
directors also elected Christopher 
a director of Packard to fill the 
vacancy occasioned by Gilman’s 


resignation. 


manufacturing. 
vice-president in 1935. 


sively he held various 


Remy, Oldsmobile, 
Buick. 
served as a first 
Army Ordnance. 


Motor Industry’s 


Role Praised 


of SAE national production activi- 
ties, told 350 members of the So- 
ciety of Automotive Engineers, 
Canadian Section, here last week. 

New officers of the Canadian 
Section are headed by J. H. Hickey, 
Windsor, chairman. 


Cites Effective 





Special to Automotive News 
NEW YO 


such action is taken. 


rent expenses.” 


RK.—Government pur- 
chase of all new automobiles now 
in dealers’ hands at the retail 
prices established by the Office of 
Price Administration, plus carry- 
ing charges to date, was urged last 
week in a telegram to President 
Roosevelt by 13 New York State 
dealer associations, which asserted 
that many dealers will be forced 
into involuntary bankruptcy unless 


Declaring that dealers appreciate 
the need for sacrifices but believe 
that circumstances are putting on 
their trade an undue and inequit- 
able burden, the telegram pointed 
‘| out that dealers “are now in their 
fourth month of freeze losses and 
storage interest and insurance ex- 
pense without any cash being pro- 
vided to enable them to meet cur- 


Attention was called by the asso- 
ciations to the fact that, due to 


N.Y. Dealers Urge 
U.S. Buy Cars 


funds and to anticipate and pro- 
vide the right kind of safe storage 
space at economical rates wherever 
needed,” it was added, “has re- 
sulted in thousands of cars being 
stored in open lots. Thousands 
more are stored in warehouses that 
are fire hazards. Thousands are in 
buildings that, due to previous uses, 
are totally unsuited for long-period 
storage of motor cars; and even 
those cars that can be stored in 
dry and safe warehouses cannot, in 
most cases, be given the care and 
protection they require. Dealers 
cannot obtain banking support for 
such expenditures, when the only 
hope that can be held out for the 
return of loans would be the remote 
possibility of recovery through 
profitable sale of the cars at some 
distant and uncertain date.” 
Copies of the telegram were sent 
to WPB Chairman Donald Nelson, 
Price Administrator Leon Hender- 
son, Defense Transportation Direc- 



















Christopher has been with Pack- 
ard since 1934, when he joined the 
firm as assistant vice-president of 
He was elected 


Christopher started in the motor 
car business in 1917 as shop super- 
intendent of the old Standard Mfg. 
Co., Terre Haute, Ind., where he 
was born in a log cabin, Succes- 
factory 
executive positions with Delco- 
Pontiac and 
During the last war he 
lieutenant of 


WINDSOR, Ont.—The automo- 
tive industry has dominated the 
entire war industry, and its meth- 
ods of mass production have speeded 
up the processes of turning out a 
maximum amount of materials in 
the shortest possible time, Joseph 
Geschelin, vice-president in charge 


tor Joseph Eastman and Secretary 
of Commerce Jesse Jones. 

Claiming that their members 
now have in stock about 25 percent 
of all new cars frozen in dealers’ 
hands, the associations signing the 
appeal included: Albany Auto 
Dealers Assn., Automobile Mer- 
chants Assn. of New York, Auto- 
motive Dealers Assn. of Kingston, 
Brooklyn and Long Island Automo- 
bile Dealers Assn., Buffalo Auto- 
motive Trade Assn., Dutchess-Put- 
nam Automobile Dealers Assn., 
Empire State Automobile Mer- 
chants Assn., Mount Vernon and 
Tuckahoe Automobile Dealers 
Assn., Newburgh Automobile Deal- 
ers Assn., New Rochelle Automobile 
Dealers Assn., Richmond County 
Automobile Dealers Assn., Ro- 
chester Automobile Dealers Assn., 
and Syracuse Automobile Dealers 
Assn. 


Mo. Dealers. 


Ask Orderly 


Car Liquidation 


ST. LOUIS.—Citing the peril of 
deterioration in idle cars, the 
Missouri Automobile Dealers Assn. 
last week petitioned rationing au- 
thorities to amend Order 2-A, per- 
mitting the unrestricted sale of 
new cars not sold in each month’s 
uota. 

“Should sales . . during any 
month fail to reach the total allot- 
ment for that month in any ration- 
ing district,” said the petition, the 
local rationing board should be 
permitted “for the next month 
succeeding to release for sale, free 
from rationing regulations, such 
cars for sale in a number to use 
the past month’s full quota. Such 
additional cars to be released from 
designated dealers stocks by the 
rationing board in proportion that 
such dealers stock and sales bear 


strict regulations and other causes, 
only 27 percent of the 44,000-car 
quota for March was sold. 

“The losses resulting from the 
complete freeze order during Janu- 
ary and February, plus the failure 
of the rationing program to func- 
tion effectively and to even parti- 
ally return to the dealers their 
operating expenses for March and 
April,” it was stated, “have dan- 
gerously depleted the capital struc- 
tures of the 44,000 dealer organiza- 
tions throughout the country. The 
accumulative effect of these en- 
forced losses amounts to actual 
confiscation of the business of the 
retail automobile dealers of Amer- 
ica because such losses are rapidly 
forcing involuntary bankruptcy 
upon the vast majority of them.” 

Warning that dealer liquidations 
will jeopardize the continued 
maintenance of service and repair 
facilities for cars now in use and 
will retard rather than advance 
war operations, the associations 
said: 

“We cannot believe that the 
American public wants our depend- 
able services needlessly sacrificed, 
or that it is truly a necessary part 
of war economy to forego the bene- 
fits of the long repair experience 
and maintenance training that the 
dealers provide.” 

The nation’s war transportation 
program, the associations asserted, 
will be “seriously hampered if this 
established trade, with its special- 
ized knowledge, specialized equip-| 4 
ment and trained personnel, oper- 
ating in thousands of well-located 
service stations and repair shops 
throughout the United States, is 
disrupted and destroyed.” 

The telegram further declared 
that “the compulsory freezing of 
new-car inventories for so long a 
time, without adequate provision 
for storage space and expense in- 
volved in properly storing and car- 
ing for them, has completely de- 
feated the avowed purpose of the 
freezing and rationing program— 


















































the conservation of the last stock 
of new automobiles for essential 


| needs. 


“This failure to provide needed 


Management 


In Dealer Conversion 


NEW YORK.—As a result of 
their own initiative, experience and 
resourcefulness, many New York 
and New Jersey automobile dealers 
have successfully converted their 
shops and showrooms to war pro- 
duction, according to Thomas L. 
Lloyd, chief of the automobile and 
truck section, regional office, Office 
of Price Administration. 

Although conceding that “con- 
verting to and securing war work 
is not an easy matter,” Lloyd em- 
phasized that “it can and is being 
done by some dealers.” He said 
his office receives many inquiries 
from dealers faced with curtailed 
business as a result of automobile 
production stoppage, but’ the 
answer “depends largely on the 
dealer himself.” 

A statement issued at the same 
time by W. O. Crabtree, state 
director, contract distribution, bu- 
reau of field operations, War Pro- 
duction Board, pointed out that 


the facilities of WPB contract dis- 
tribution offices are available to 
automobile dealers, to give advice 
on the technical and engineering 
problems of conversion. 


Crabtree said the number of 
dealers who will be able to convert 
will necessarily be small because 
of the technical problems involved, 
including the difficulty of finding 
suitable machinery. However, he 
added, one of the subcontracting 
bottlenecks is the lack of effective 
management. Dealers can often 
supply this quality and in coopera- 
tion with well-equipped machine 
shops can offer prime contractors 
or procurement officers a_ well- 
rounded production unit, he said. 


“Another bottleneck,” Crabtree 
said, “has been the lack of sales- 
manship on the part of small 
manufacturers; automobile dealers 
can often supply this service for 
groups of shops.” 










to the said allotment.” 

The petition pointed out that, 
besides relieving dealers of finan- 
cial burden, the plan would release 
special cars unlikely to be called 
for upon rationing orders; would 
release 1942 demonstrators. 


Moran Elected Head 


Of Pittsburgh Dealers 

PITTSBURGH.—Pittsburgh Auto- 
mobile Dealers’ Assn. has re- 
elected the following directors for 
a three-year term: Dealer Direc- 
tors—Ira L. Berk, Packard Berk 
Co.; Henry D. Eierman, Eierman 
Cadillac-LaSalle Co.; Edgar D. Mc- 
Kean, Allegheny County Motor Co.; 
Jack Stevens, Superior Motor Co. 
Associate Director—R. M. Howard, 
General Motors Acceptance Corp. 

The following officers were re- 
elected for the ensuing year: Presi- 
dent—Lee W. Moran, Lee Moran 
Co., (Dodge-Plymouth), Mt. Leban- 
on, Pa.; Vice-President—Frank C. 
Humes, Humes Brothers, (Ford), 
Aspinwall, Pa.; Treasurer—Henry 
D. Eierman, Eierman Cadillac-La- 
—_ Co.; Secretary—Helen I. Mar- 
s . 


Adds Farm Machinery 


VICTORIA, B. C.—Thomas Plim1! 
Ltd., automobile distributor and owner 
of a large automobile sales and service 
establishment here, has now acceptaé 
the agency for farm machinery. 
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“NOT UNPATRIOTIC 
TO BUY A NEW CAR™ 


... Says Leon Henderson 


“May I say at this point that no one 
eligible to buy a car should be at all 
uneasy or consider himself unpatriotic 
in obtaining a new car under the quota.” 


---Leon Henderson, administrator, Office of 
Price Administration, in a letter April 15 


to Rep. Clifton Woodrum of Virginia. 


Administrator Henderson’s letter 
speaks for itself. No longer need eligi- 
ble new-car purchasers fear public 
scorn and charges of “unpatriotism” 
because they apply for or receive a new 
car under the government's rationing 
program. 

Nor do they need fear to approach 
automobile dealers and salesmen for 
information on rationing or for assist- 
ance in making out proper application. 


By the same token, dealers and 
salesmen need not fear to assist eligible 
new-car buyers in putting their appli- 
cations in proper form. 

The government’s new-car ration- 
ing program is designed to apportion 
“frozen” cars to essential motorists. 

Administrator Henderson, the na- 
tion’s rationing authority, has now 
removed any doubts about the patriot- 
ism of eligible purchasers. 


Automotive News suggests that dealers clip out and paste this page in their showroom windows, 





Automotive 









War Work 


Shows Big Gain 


DETROIT.—Reports from 180 
companies, operating about 600 
plants and representing 85 percent 
of the automotive industry (based 
on labor), show these companies 
were committed in February to the 
production of war goods at the rate 
of more than 14 billion dollars 
worth a year and, in that same 
month, had reached a rate 22% 
percent of that goal. 

This form of report now has 
been perfected by the WPB Auto- 
motive branch, in conjunction with 
Dr. Stacy May’s WPB Division of 
Research and Statistics, and within 
a few days figures will be available 
to show the March progress of 
these same companies, said Ernest 
Kanzler, chief of the Automoiive 
branch 

The February production of these 
companies was $266,000,000, which 
is at the rate of more than 3 billiun 
dollars a year. 

These figures are hased on saies, 
as reported by seven automobile 
manufacturers (including the “Big 
Three”), 25 truck manufacturers 


and 148 parts manufacturers. Kanz- 
ler pointed out that the sales 
figures necessarily include some 
duplications, because one company 
may sell to another, but they long 
have been accepted by the public 
as one means of measuring produc- 
tion. Thus they afford a basis of 
comparison and a yardstick by 
which may be judged the progress 
of conversion by automotive com- 
panies to war production. 

“This rate will be greatly accel- 
erated as the difficult and intricate 
jobs of re-tooling are being com- 
pleted and the products really start 
coming off the production lines,” 
Kanzler stated. “Many of the 
largest projects, while under way, 
are still only in the pilot stages. 
After the first war material comes 
off these lines and satisfies inspec- 
tion, it still takes some little time 
to get quantity to flow through 
these lines in production.” 

The automotive industry turned 
out about one billion dollars worth 
of war goods in 1941. There was a 
sharp up turn in orders placed 


soon after Pearl Harbor and the 
conversion to war production be- 
came all out when the manufacture 
of automobiles was halted Feb. 10. 

Kanzler pointed out that in 
February the war production, as 
measured by sales, by the 180 com- 
panies, was nearly 27 percent of 
the total war goods turned out by 
the entire automotive industry in 
1941, showing the accelerated rate 
of conversion even at that early 


stage. 

AJthough the total production, as 
measured by sales, of the automo- 
tive industry was around six bil- 
lion dollars in 1941, including one 
billion in war goods, the peak 
month was $800,500,000, which is 
at the rate of better than 9% 
tillion dollars annually. Thus the 
February war production was 53 
percent of the average monthly 
total production of 1941 and 33.3 
percent of the peak 1941 month. 

Employment in the 180 compa- 
nies was 759,610 in the peak 1941 
month. It was 340,959 in February, 
or 45 percent. It will be 929,000 
at the maximum war load, based 
on war orders on hand in February. 


Plane Plants Seized 


WASHINGTON.—Control of three 
plants of the Brewster Aeronautical 
Corp., maker of warplanes, was seized 
by the government last week for ‘‘dis- 
satisfaction with the management.” 
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More Important than 


ever-the 1942. Almanac” 


HE Ninth Edition of our Automotive News Almanac for 1942 will be ready 


for distribution in June. It will be the most Important and Valuable of the 


series for more than one reason. . . . Admittedly, the automobile industry 


is dormant for the duration, but the war cannot last forever. . . . When peace 


finally comes and production of cars, trucks and accessories is resumed, the statistical 


history of 1941 and 1942 will be a necessity for the resumption of this business. 


That history still is unfinished and it remains for the 1942 Automotive Almanac 


to preserve for our immediate posterity the facts and figures. No other publication 


is depended on as is the Almanac to present this data. . . . In the forthcoming 


edition we shall publish a book that will enable manufacturers and dealers to resume 


their business operations where they left off before Pearl Harbor so far as statistical 


and reference material 


is concerned. 


Automotive News now has a sub-title—“JIncluding Ordnance and Aircraft News” — 


which will broaden the scope of the 1942 Almanac in those industries which are so 


definitely linked with the automobile makers in the production of war materials. 


In the forthcoming Almanac we will include all facts and figures pertaining to 


war production which is available for publication with Government permission. 


We believe the 1942 Almanac offers exceptional value as an advertising medium to 


preserve and enhance your trade-name and good-will for the years following the 


close of the present war... .. . . God hasten that day! 


Editor 


Publisher 


IF EXTRA COPIES OF THE 1942 ALMANAC ARE DESIRED THEY SHOULD BE 
ORDERED NOW AT $1.50 EACH OR IF ORDERED IN ADVANCE, 4 COPIES FOR $5. 


MANUFACTURERS should make certain that their Trade-Names and Products are 


represented by liberal advertising space in this important issue. 


SLOCUM PUBLISHING CO., 


53229 CASS 


Rates on request. 
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Chrysler Notes 
Volume Output 
On 6 Contracts 


DETROIT.—K. T. Keller, presi- 
dent of Chrysler Corp., told the 
stockholders at their annual meet- 

ing Tuesday that | 
out of seven of 
its major war 
contracts under- 
taken prior to 
Pearl Harbor, six 
are already’ in 
volume _ produc- 
tion and_ ship- 
ments on_ the 
seventh will begin 
in about 30 days. 
The corporation, 
he said, is pro- 
ducing, tooling 
up to produce, or developing for 
production 24 important items of 
war work. 

“We are moving rapidly,” Keller 
said. “Having beaten our original 
tank production task by seven 
months, we expect to set a new 
record in changing to a bigger and 
better tank. Our production of 
cannons is_ rapidly increasing. 
What looked at Christmas time 
like a big schedule for April has 
already been shipped and we ex- 
pect to double in May what 60 
— ago we thought was a big 
task. 





K. T. Keller 


“Every one of our 19 automobile 
manufacturing plants in the United 
States with such of their 20,000,000 
square feet of floor area and 20,000 
machines as are adaptable to this 
new program, is doing or being 
prepared to do, war work of an 
important nature. Every one of 
our machine tools has been as- 
signed to war work or entered in 
the automobile industry’s pool of 
machine tools available for war 
work. More than 60 percent of the 
machines required to handle our 
war orders will be retooled auto- 
mobile production equipment. The 
other 40 percent are made up 
primarily of machines of a size and 
type not formerly used by this 
corporation. 

“When all of our war activities 
are in full production and if mate- 
rials to sustain that production are 
assigned to it by the government, 
our business will employ about 
twice as many people as we ordi- 
narily have.” 

All of the directors were re- 
elected. 


Rohm & Haas 
Denies Charge 


PHILADELPHIA. — Replying to 
government charges that interna- 
tional cartels had curbed plastic 
glass output, Rohm & Haas Co. 
declared in a statement last week 
that its patent agreements with 
foreign firms on use of plastic 
glass for military aircraft were 
intended to develop—rather than 
restrict—production. 


“There is not now and never has 
been any shortage of this com- 
pany’s transparent methyl metha- 
erylate plastic sheet for war pur- 
poses,” the company said. 


“Patent agreements referred to 
by the Department of Justice were 
necessary if we were to be free to 
develop these products. Each 
needed licenses under the other’s 
patents. The primary purpose of 
these agreements was not to create 
a cartel or to divide territory; the 
primary purpose was to share the 
patent rights which each company 
had secured in a way which would 
permit the development of the 
products.” 


Chevrolet to Erect 
Forging Plant 


DETROIT.—A plant which will 
increase by millions of pounds 
monthly the aluminum forgings 
necessary to expand aircraft output 
in the United States, will be erected 
by Chevrolet, it is announced by 
M. E. Coyle, general manager. A 
building permit for the new con- 
struction has been applied for. 


The new plant will be one of the 
largest plants of its kind in the 
world, Coyle said. The plant will 
be built on land adjoining another 
Chevrolet war production unit. 
Output of the new aluminum forge 
plant will augment Chevrolet’s air- 
craft-engine contract, which is al- 
ready in production. 
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30-For-One 
Method Ups 
Gun Output 


TOLEDO.—Use of mass produc- 
tion technique to speed toolmaking 
in ordnance manufacture was dis- 
closed here last week when an offi- 
cial of Willys-Overland’s war plant 
told how 30 semi-skilled workers 
were trained to do the job of one 
specialized craftsman. 

Because of the difficulties of ob- 
taining expert toolmakers, who re- 
quire five or six years of training, 
production managers of Willys- 
Overland Motors were faced with 
the problem of using semi-skilled 
labor to turn out intricate gun 
parts. J. C. W. Smith, manager of 
industrial relations, explained that 
approximately 30 hours pf an ex- 
pert toolmaker’s hand filing was 
required after machining was 
finished on each piece. 

“Therefore, if we wanted to get 
out 10 guns a day, it would take 
300 hours, or 37.5 toolmakers per 
day,” Smith said, “so we broke the 
operation down. In place of having 
one man file 30 hours, we decided 
to have approximately 30 men file 
for one hour each.” 

It was necessary only to educate 
each man for a small part of the 
total filing, and because it was 
always the same part he was 
trained to file, the worker became 
very proficient on the operation in 
30 days, and that job was licked, 
Smith said. 


WPB homuene 
2 Steel Firms 


WASHINGTON. — War Produc- 
tion Board last week charged 
Carnegie-Illinois Steel Corp. and 
the Jones & Laughlin Steel Corp. 
with “repeated, deliberate viola- 
tions of priority regulations.” Both 
concerns called the charges untrue. 

The violations of priority regu- 
lations by these two large steel 
companies, if allowed to continue, 
the WPB charged, “would con- 
tribute toward defeat of the de- 
clared intention of Congress to 
bring about full industrial mobili- 
zation in order to win the war.” 

The complaints, filed with the 
Department of Justice, allege that 
“the violations cited resulted in 
diversion by the two firms to their 
private customers of large quanti- 
ties of critically needed iron and 
steel at the expense of the needs 
of the armed forces and the Mari- 
time Commission.” 


Chrysler Chicago Plant 


CHICAGO.—Construction by the 
Chrysler Corp. of a $120,000,000 war 
material plant here was asdured last 
week by company officials, representa- 
tives of the city and the Defense Plant 
Corp. It will be the largest war plant 
in this district, will cover 360 acres of 
ground and employ ‘‘upwards of 27,000 
men.’’ 











































